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Plymouth to Introduce 
New De Luxe Six Model 
On 112-Inch Wheelbase 


New Line Will Be in Addition to Current Model and WILLYS- OVERLAND 
Will Have All Silent Transmission; 
ee 


Detroit, April 6.—A new car is soon to be introduced 
by the Plymouth Motor Corporation, division of the Chrysler 


Corporation, it was announced here today. 
This new car is the De Luxe ” 


Plymouth Six, a higher-priced ad- 
dition to the present line of Plym- 
outh cars. It is now in production 


and is being shipped to all Dodge, | 


De Soto and Chrysler dealers. 


This was stated here today by | 


Harry G. Moock, general 
manager of the Plymouth Motor 
Corporation, who revealed some de- 
tails of the new car. He did not 
announce the price of the de luxe 
line, however. 

Moock disclosed: It shall be Plym- 
outh’s policy to manufacture two 
lines of cars—the Plymouth Six 
and the de luxe model at a higher 
price. The new De Luxe Plymouth 
will have 112-inch wheel base, and 
@ proportionately longer frame. 
Many innovations in interior ap- 
pointments—unusual In a car in the 
low-priced field—will feature the de 
luxe model. 

Among many interesting me- 
chanical features will be found an 
all-silent transmission which, Moock 
Stated, is offered for the first time 
by Plymouth on any low-priced car. 
Floating power engine mountings 
are another exclusive feature of this 
new car. 

“Although the new car retains the 
basic principles of Plymouth design 
and engineering, it introduces cer- 
tain refinements which, we believe, 
will set a new standard of value for 
the entire industry to shoot at,” said 
Moock. 

The car is now in full production, 
Moock stated, after thousands of 
miles of test work by Chrysler 
Motors engineers. 


N. Y. MOTORIST GROUP 
OPPOSES ADDITIONAL 


ONE-CENT GAS TAX 


New York, April 6.—Referring to | 


the additional 1 cent state fuel tax, 
proposed by Gov. Lehman, Owen 
B. Augspurger, president of the 


Automobile Club of New York, which | 


MARCH CAR SALES IN FIRST 
FOUR STATES OFF ABOUT 17%, 


Detroit, April 6.—March passenger car sales reports 
were released covering four states today by R. L. 
The four states reporting to date are Delaware, Illinois, 
North Dakota and Wisconsin, and the total passenger car 
sales in this territory in March were 7,003 


is in opposition to the tax raise, yes- 
terday issued the following state- 
ment: 

“Great and impressive volumes of 
figures have been compiled and 
published by various civic organiza- 
tions interested in seeing the gov- 
emor’s recommendation of an addi- 
tional gas tax defeated. 
among this voluminous collections, 
two comparisons, under the classi- 
fications of registration fees and 
fuel taxes collected for 1932 com- 


pared with 1931, stand out as the} 


most compelling and formidable 
arguments against the projected gas 
tax additicn.” 

“It seems obvious,” said the club 
executive, “that if the motor vehicle 
registrations in New York state de- 
clined approximately 54,000 during 
1932, that the imposition of a higher 
gas tariff, the registration drop will 
be greater, and the rest of the coun- 
try’s motorists, as well as the state 
and Federal governments will suffer, 
in direct ratio to the decrease.” 

As further basis for his theory, 
Atigspurger, said: “Repetition has 
worn threadbare the statement that 


(Gontinued ‘on Page 3) 





However, | 


sales | 





TRUCK REGULATION 
BILL PASSES HOUSE 
IN NEW HAMPSHIRE 


Concord, N. H., April 6—The 
lower house of the New Hampshire 
Legislature, by a vote of 244 to 73, 
has passed the so-called truck regu- 
lation bill, which must now be acted 
upon by the state Senate. Last- 
minute efforts by trucking interests 
to block passage failed. 

The measure designates common 
and contract carriers, requires cer- 
tificates shall be issued to them by 
the Public Service Commission, re- 
quires that a schedule of rates must 
be filed by each carrier and adhered 
to, requires a surety bond for pro- 
tection of property carried, limits to 
twelve hours, witn eight hours rest 
between, the time which can be 
worked by a driver, and contains 
other provisions. 

The bill was given hearings which 
lasted several weeks, the testimony 
involved amounting to 300 type- 


( Continued on Page 7) 


-AIR-POWER STEERING 


SHOWN IN NEW YORK 


New York, April 6.—A demonstra- 
tion of air-power-steering developed 
by the Westinghouse Air Brake 
Company was held here this morn- 


ling at the foot of East 20th Street. 
Truck manufacturers’ 


representa- 


tives, brake and steering experts 


were invited, as well as members of | 


the metropolitan and trade press. 
The demonstration unit was in- 
stalled im a Pierce-Arrow 
driven by a woman driver. The new 
unit is said to reduce steering effort 
to a minimum, with resultant elim- 


{ination of driver fatigue, and thus | 


incr easing safety. 


| CLOSE TO 1932 MARK 


truck | 


Industry Reviews First Quarter 
| And Finds Signs of Improvement 


RECEIVERS TO BUILD 
CARS FOR EXPORT, 


Toledo, O., April 6.—It is reported 
here that the receivers for the 
Willys-Overland Company will ask 
the court for permission to produce 
a certain number of the model 77) 
passenger car for the export market. | 
Sir William Letts, head of the Eng- | 
lish Willys-Overland Company, is in | 
this city and he stated yesterday | 
that in one day orders for sixty cars 
had been received from Sweden and 
South Africa, 

It has also been announced that 
a protective committee has been| 
formed here for holders of the pre- | 
ferred stock of Willys-Overland. A} 
temporary committee composed of 
C. O. Miniger, Ward Canaday, W. B. 
Stratton, H. J. Leonard and J. E. 
Parsons has sent a letter to holders 
of the preferred shares, asking them 
to deposit their stock with the| 
Toledo Trust Company. The com- 
mittee indicated that it would co- 
operate with bond holders and other 
creditors of the Willys-Overland 








Company. 


MARCH TRUCK SALES 





New York, April 6.—Commercial 
car sales returns for March have 
been received from only three states, 
Delaware, Illinois and North Dakota, 
and they show a total of 762 units 
against 895 in March of last year. 

These returns show a drop of 
about 25 per cent. under the 1932 
level. If this ratio is maintained 
in the returns from the other states, 
| it will give us a total commercial 
icar sale in March of about 12,570 
vehicle units. 

The following are the states so 
|far reporting with their totals this 
| year and last: 


| 





ar.,’33 Mar., 32 | 
EOOIAWORS 6 cc cxscac 47 56 
TONE og cacscsese 599 780 
North Dakota ..... 16 59 
| Total a eae > 662 895 





8,506 in March of 1932. 

The decrease this year works out 
at about 1744 per cent. in this ter- 
ritory. If the ratio shown here con- 
tinues in the rest of the state 
returns for March, the total for the 
month will be about 76,500 passen- 
ger cars. Considering that the 
banking holiday was in force for 
so many of the selling days in March 
the showing is not bad at all. The 
only state of the four so far report- 
ing to show a really serious loss is 
Wisconsin, which had 1,464 sales this 


——— + — 


Polk & Co. 


units, against 


year, against 2,568 last year. Losses 
in the other three states were very 


| in 





moderate. 

The following shows the sales 
| totals of the four states that have 
reported, with the 1932 totals by way 
of comparisons: 


1933 1932 

RT Per 265 301 
Sree cocee 5,053 5,376 
North Dakota.......... 221 261 
Wisconsin .....seeceee+ 1,464 2,568 
Total ...ceseececcews 7,008): 8,506 


‘\Cheveebie bienéhies Production During First Three 
Months; Buick and Pontiac Make Good Records; 
April Outlook Very Bright 


Detroit, April 6.—With the first quarter of 1933 behind 
it, the automotive industry is taking stock of developments 
during that period and trying to peer ahead into the immedi- 


ate future. 


In spite of conditions without precedent in this 


country, the first three months of this year were by no means 


‘CLEVELAND DEALERS 
TO BROADEN OLD CAR 
SCRAPING OPERATION 


Cleveland, O., April 6.—Agreement 


has been reached between the Cleve- | 


land Auto Wrecers’k Association and 
the Cleveland Automobile Manufac- 
turers and Dealers’ Association to 


broaden the car scrapping operation. | 


The two organizations have agreed 
upon a program of co-operation to 
insure that junker cars are demol- 


| ished and are not re-sold as vehicles 
| for use on the highways. 


The “highway safety plan” of the 
National Automobile Chamber of 
Commerce has been in operation for 
three years, during which time a 
scrapping yard approved by the 
Cleveland car dealers organiza- 
tion has, under a bonded certificate, 
agreed to demolish cars turned over 


(Continued on Page 5) 


UNUSUAL JOBBER 
INTEREST SHOWN IN 


EQUIPMENT MANUAL 


New York, April 6.—Shop Equip- 
ment Associates report that they 
continue to encounter unusual job- 
ber interest in the “Make More 
Money Merchandising Maintenance” 
manual issued early in the year by 


|this group of twenty-three equip- 
|ment manufacturers who are co-op- 


| few years, 


} 
| 


|; mand. 


| have 


| procedure, 





erating with their wholesale outlets | 


stimulating trade interest in 
specialized services. 

Up to April 1 a total of 454 job- 
bing organizations had written to 
S. E. A. headquarters in the Fisk 
Building, New York, to request ad- 
| ditional copies of the manual for 
ithe use of their salesmen. These 
jobbers have received a total of 5,832 
copies of the manual for their sales- 
men, 

The book, specially prepared for 
jobber salesmen and dealers inter- 
ested in keeping up with the mod- 
ern trend in automotive mainte- 
nance work, outlines fourteen 
specialized services that are proving 
to be profitable for the trade today. 


ized service and the equipment 
needed, the book indicates the long 
list of parts and supplies for which 
a market is created. It proves that 
specialized service not only is a 
money maker in its own right but 
that it also develops a market for 
parts and supplies on which the 
dealer can make a further profit. 
To prove that there is no attempt 
to put across mere sales theory 
names and pictures of dealers who 
have specialized profitably are re- 
produced. 

Shop Equipment Associates in- 
clude the following manufacturers: 
Allen Electric and Equipment Com- 


(Continued on Page 5) 


|dent that April will bring 








——————® disastrous to the industry. 


Following its habit ef the last 


the industry has kept 
geared directly to de- 
In fact, since the Michigan 
holiday most companies 
produced one a day-to-day 
basis; building one day to fill the 
orders received tne day before. 

In spite of this hand-to-mouth 
a number of companies 
have increased their output over the 
levels reached iast year. During 
the first quarter Chevrolet turned 
out 148,336 cars and rtucks against 
133,363 produced in the same period 
of 1932. In March, ten days of 
which were stricken out by the na- 
tional banking holiday, Chevrolet 
turned out 38,665 vehicle units, as 
against 38,890 in March, 1932. Pro- 
duction was off only about 300 units 
for the month. 

Buick sold a total of 3,111 cars 
during March. The ten-day periods 
accounted for the following totals: 
First ten days, 573, second ten days 
902 and final ten days 1,636. The 
gradual increase for the ten-day 
periods is an indication of the 
growing buying strength. The im- 
mediate reaction in sales during the 
third ten days, reflects the renewed 
confidence that followed the bank- 
ing holiday. 

Pontiac sales offer another com- 
mentary on the better feeling that 
followed the banking holiday. Dur- 


production 


banking 


|ing the first twenty days of March, 


Pontiac sold a total of 2,554 vehicle 
units. During the last ten days of 
the month, sales totaled 5,207. 

Sales executives here are confi- 
a very 
definite improvement buying, 
which may ever bring totals up 
above those of the same month last 
year. 


AUTOMOTIVE STEEL 
BUYING INCREASING 


New York, April 6.—“A broadening 
in the demands for steel, aided by 
increasing production schedules in 
the automobile industry and require- 
ments of the resuscitated brewing 
industry, has lifted ingot output to 
161%, per cent. of the country’s ca- 
pacity from 15 per cent. last week,” 
says Iron Age. 

“Some individual units of the in- 


in 


In addition to listing each special- | dustry have had a surprising influx 


of rush orders, principally in last- 
minute specifications against low- 
priced first quarter sheet contracts, 
which the mills insist must be 
shipped by April 15. Thus, a lead- 
ing independent maker of flat-rolled 
steel is able this week to double its 
sheet mill operations, having had 
the largest tonnage for ary single 
week in three years. 

“At Chicago, ingot production has 
gained two points to 13 per cent. of 
the district’s capacity because of a 
better miscellaneous demand as well 
as orders for sheets for beer barrels 
and releases of 5,000 tons of rails for 
a Western road and reinforcing bars 


(Continued on Page 2) 
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NEW BLUE BOOK 
SHOWS USED CAR 
DEPRECIATION 


Chicago, April 6.—A spread in used 
ear depreciation in three months, 
ranging from a low of 5.4 per cent. 
to a high of 28.1 per cent., is shown 
in the seventy-fifth edition of the 
Blue Book and Red Book, just is- 
sued for use during April, May and 
June. 

Other interesting trends in both 
new and used cars are revealed by 
the National Used Car Market Re- 
port. Inc., through Thomas J. Hay, 
president. They are based largely 
upon comparisons with previous 
editions of the Blue Book and Red 
Book publications. 

The current edition contains a 
total of 5,067 makes, models and 
body types in the Red Book, together 
with 51,784 prices, facts, figures. 
specifications and characteristics. 
The Blue Book contains a total of 
112,539, including all makes as far 
back as 1922. 

While disclosing that 586 new car 
models and body types are on the 
market at present, as against 647 a 
year ago, comparative figures show 
a sharp reversal of this downward 
trend in the less than $500 class, 
where the number of models now 
are 41, against 24 a year ago, a gain 
of 70 per cent., and in the $500 to 
$749 bracket, with 90 models on the 
market, as compared with 78 a year 
ago, a gain of 15 per cent. 

There are five more models in the 
$2,000 to $2,999 field and 11 more in 
the $6,000 to $6,999 class than a 
year ago. Otherwise, the trend has 
been sharply toward fewer models, 
with decreases of 28 in the $750 to 
$999 class; 29 in the $1,000 to $1,499 
class; 13 in the $1,500 to $1,999 class, 
and 34 in the $3,000 to $5,999 ranges. 


GOODYEAR GADSDEN PLANT 

Birmingham, Ala., April 6.—Dixie 
plant of the Goodyear Tire & Rub- 
ber Company at Gadsden, Ala., is 
again operating five days a week. 
The plant was completely down 
during the banking holiday, and 
then resumed operation three days 
a week. Seasonal demand warrants 
speeding up of production. 









AUTOMOTIVE DA 


SAN FRANCISCO DEALERS 
GOLF EXPECTED TO DRAW 


San Francisco, Cal. April 6 
(UTPS).—In spite of the flurry in 
banking circles, the automobile 
dealers of the Pacific Coast are ex- 
pecting a big golf tournament at 
Del Monte on April 14, 15 and 16. 

Arrangements are now being com- 
pleted by William Hughson, presi- 
dent of the Motor Car Dealers’ As- 
sociation of San Francisco, and Jack 
French, chairman of the golf com- 
mittee. 


VIRGINIA LICENSING SLOWED 
BY FEE CUT SUGGESTION 
Richmond, Va., April 6 (UTPS).— 
Gov. John Garland Pollard’s sugges- 
tion that automobile licenses be re- 
duced and gasoline taxes be raised 
to balance the reduction has slowed 
down the sale of 1933 tags at the 
motor vehicle division branches, but 
it was explained at the governor’s 
offices that the governor, even if he 
so desires, has no power to reduce 
the license rate for 1933. 


BRITISH SALES BOOM 

Montreal, April 6.—Automobile 
sales are booming in Great Britain, 
a cable from London, received here, 
indicates. This week’s purchases 
amount to £1,400,000 (about $5,470,- 
000 at the current rate of exchange). 
The week’s production of cars was 
6,000. One firm announces an in- 
crease of £100,000 (about $410,000) 
in profits for the year. 


CITROEN PLANT CLOSED 

Paris, April 6—The Citroen Auto- 
mobile Company, after a five-day 
lockout of its 18,500 employees be- 
cause of their refusal to accept a 
pay cut, attempted to reopen to- 
day, but after three hours was 
forced to close again. 


CHRYSLER DEALER 
Rochester, April 6.—Voelkl Broth- 
ers, Edward and Rudolph, have been 
appointed associate dealers of 
Chrysler and Plymouth automobiles 


here. 


BABCOCK IN MILWAUKEE 

Milwaukee, Wis., April 6—Vernon 
M. Babcock has been named Mil- 
waukee zone manager of the General 
Motors Truck Company, succeeding 
Walter F. Chamberlain, resigned. 
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Brewers, 


Contractors 
Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 
April 15 
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Revised 
schedule of 
Track Issues 


APRIL 15 
MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT. 14 
NOV. 11 
DEC. 16 











list. 


Fisher Building, 
WESTERN 
333 


Fleet owners having 10 or more vehicles, 
27,000 names, 
Personally addressed copies to the Machol 
Only Automotive Daily News can 
provide such wide extra distribution at 
no additional cost to the advertiser. 


If you want to reach not only those own- 
ers but exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive Baily a 


H. A, TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 


OFFICE: Willard R. 
No. Michigan Ave., Chicago, Il. 












will receive the truck issues. 






































Detroit, Mich. 
Cotton, Manager 
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FINANCIAL NEWS 


ELECTRICAL PRODUCTION 

New York, April 6.—Electric pro- 
duction for the week ended April 
1 was 1,402,142,000 kilowatt hours, 
according to the Edison Electric In- 
stitute. This was 5.3 per cent. below 
the corresponding week last year, 
the most favorable comparison with 
1932 since the week ended February 
18. The total compares with pro- 
duction of 1,409,655,000 killowatt 
house in the week ended March 25, 
which was 6.9,per cent. below the 
like week of 1932. 


PLYMOUTH OIL 

New York, April 6—Plymouth Oil 
has postponed its quarterly dividend 
action pending the outcome of ne- 
gotiations for stabilization of the 
industry now being discussed by the 
Federal government and authorities 
of the oil-producing states. The last 
previous dividend was 25 cents quar- 
terly, paid December 30 to stock of 
record December 10. 


FAILURES 


New York, April 6—At 111.4 for 
last month, Dunn’s insolvency index 
was the lowest since August, 1931. 
The latter month is usually the low- 
est month of the year, while 
March’s index is always close to 
the highest for the year. That last 
month’s figure is only comparable 
with the lowest month of a moder- 
ately good year is a particularly 
favorable feature in the trend to- 
ward fewer failures recently evi- 
denced, To find a corresponding 
month at the same low level with 
last month it is necessary to go 
back to around March, 1925.. 


U. 8S. LEATHER 


New York, April 6.—Stockholders 
of United State Leather have ap- 
proved the reduction of capital of 
$13,003,722 from $20,253,652. 


RUBBER 


New York, April 6—Governors of 
the Rubber Exchange of New York, 
Inc., yesterday elected to member- 
ship Thomes C. Cook, Paul Abbott 
and Alexander Cycleman. 


AMERICAN MACHINE 


New York, April 6—American Ma- 
chine and Foundry Company de- 
clared the regular quarterly divi- 
dend of 20 cents, payable May 1 
to record of April 15. 


AUTOMOTIVE STEEL 
BUYING INCREASING 


(Continued from Page 1) 

for highway construction. A further 
gain in operations is likely before 
the end of the week. In the Valleys 
there has been a slight increase in 
steel-making activity, and resump- 
tion by a large plant in that dis- 
trict within a few days may bring a 
further gain. In other districts 
there has been no substantial in- 
crease in output of ingots, but finish- 
ing mill schedules have been stepped 
up, particularly in the lighter prod- 
ucts, including tin plate, average 
output of which now exceeds 40 per 
cent. of the total capacity. 

“The most cheering news to the 
steel industry is the pick-up in the 
automobile industry, which has been 
and still is under the depressing in- 
fluence of the banking situation, 
though release of frozen deposits is 
making progress. While the auto- 
mobile industry is taking a cautious 
course, it has been encouraged by 
improvement in retail sales. Chev- 
rolet has released steel orders and 
Ford business in increased volume 
is expected shortly. 


GRAHAM APPOINTS 
HAMLIN ON COAST 


Detroit, Mich., April 6.—Graham- 
Paige Motors Corporation has an- 
nounced the appointment of Ralph 
Hamlin, pioneer automobile racer 
and one of the first motor car deal- 
ers of Los Angeles, as southern Cali- 
fornia distributor of Graham sixes 
and eights, 

Ralph Hamlin Motors, Inc., is the 
name of the new southern Califor- 
nia distributing organization of 
Graham-Paige. Headquarters are 
in Los Angeles, at 1040 South 
Flower St. 
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Safety Glass 
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Used Car Problems 
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News and Gossip 
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Tempus Fugit! 





Chris Sinsabaugh 


Detroit Editor 





_ 
. pg glass has crashed the gate of public acceptance, 

and, of course, there are no splinters. Safety glass is not 
built that way. Every make of car this year has a safety- 
glassed windshield as standard equipment. The next objective 
is safety glass all around. And the big drive is on. 





I get good news from J. D. Biggers, president of Libbey- 
Owens-Ford, at Toledo. Factories have been operating con- 
tinuously since the first of the year. There is increased 
employment. Shipments the first quarter exceeded the total 
of 1931, and, comparing this first quarter with the same 


period last year, shipments are at least 150 per cent. higher. 
* * * 


WHILE THERE ARE fourteen models of 1933 cars 
using safety glass in both windshields and windows as stand- 
ard, the fight for all-around equipment has not been won, as 
yet, so the Biggers administration has started a national 
advertising campaign in this direction. In addition, its latest 
recruit has been General Motors, which is aiming its guns 
at the salesmen, pounding home to them the advisability of 
pushing the proposition among their prospects. 

I have had a look-see at the broadside G. M. is firing at 
the salesmen. It points out that with G. M. A. C. including 
the extra cost of safety glass all around in the bill for the car 
it is possible for the owner to get this protection without 
feeling the cost. On Chevrolet, for instance, the owner pays 
only 91 cents a month—a flea bite, as it were. A Pontiac, 
and you pay $1, and Oldsmobile and Buick $1.17. Another 
argument is that the resale value of a safety-glassed car is 
far higher than on one with just window panes. 

- * 7 

LIBBEY-OWENS-FORD is clever in its appeal to the 
dealer for his support, making his palm itch by emphasizing 
the profit there is in pushing safety glass. The sale of 125 
Chevrolets means $500 for the dealer, there being a profit 
of $4 a car for the retailer. On bigger cars this runs ds high 
as $6 a unit. 

After pounding out the above on the old typewriter there 
seems to be another argument that Mr. Biggers hasn’t used— 
that if you are safety glassed all around you are immune 


from getting a pane in the neck in the event of an accident. 
a . * 


OTHER INDUSTRIES than the automobile business 
have their used car problems. I heard United Shirts broad- 
cast last night an offer to allow 5 cents on your old necktie in 
trade on a new one. But there will be no used necktie situa- 
tion. United Shirts proposes to give the trade-ins to the 
Welfare League. 


* * * 


MORE NEWS and gossip from across the river, this 
time a denial that the Canadian government will appoint a 
commission to market motor fuel. Quebec, for instance, feels 
that the $5,000,000 in taxes derived from the gas tax last 
year is all that can reasonably be expected from the motorists, 
Besides, Premier Tascherau has issued a statement that he 
thinks a constitutional issue is involved in the proposition 
to have the government go into the business of selling gaso- 
line. ‘ , . 

AND CANADA digs up this one: “On Monday, if you 
live in Greece, you may drive your car, but on Tuesday you 
must leave it in the garage. That is the effect of the govern- 
ment regulation which permits cars with odd-number license 
plates to operate on alternate days with those having even 
license numbers. Car salesmen, in Greece, are pointing out 
that the only way around the law is to have two cars—one 


with an odd number and one with an even number.” 
7 * oa 


TEMPUS FUGITS! Charles D. Hastings, chairman of 
Hupmobile, and Mrs. Hastings celebrated their golden wed- 
ding anniversary last Monday. Mr. Hastings, hale and 
hearty, is 74 years of-age, and is looking forward to con- 
tinued activity as chairman of the National Shows Com- 
mittee. 
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Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on | 


your own experiences, success, failures to help your brother salesmen. | 


Send in your story in the form of a letter, 


let us get it ready for publication. 


or even a posta) card, and | 
Your achievement or your mistake | 


may help another salesman te make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 





PIERCE-ARROW SALESMEN MADE 
NOTABLE RECORD IN MARCH 


In spite of the ie flat spot that accompanied the 


bank holiday, many of Pierce- 


Arrow’s salesmen refused to 


be stymied. With bank doors closed and business in general 


at a standstill, they went out 


and contacted prospects just 


as they had been doing prior to the bank proclamation. 


Following this course, they have ®——— 


shown that nothing in the world can | 
smother business completely, be- 
cause some of them made sales, even 
during the holiday. Others were 
busily engaged in making demon- 
strations and developing business 
potentialities that have since pro-| 
duced orders. 

Of course, the outstanding 
achievement during March is told in 
the brilliant record of Joseph Stein 
‘of Asbury Park, who sold four new 
cars when every bank door in the 
country was locked. And, although 
final reports for March are not com- 
plete, it is known that he has added 
to that number in that last few days. 

S. G. Barr of Louisville, Ky., also 
did a remarkable job in March, hav- 
ing sold at least three Pierce-Arrows, 
with the possibility of additional 
orders in the final days of the 
month. Roscoe Miller of Wilkes- | 
Barre equaled this performance 
and, according to reports, had a 
good chance to better it before the | 
month was up. 

Among others who came through 
with sales in March and are still in 
the running for the radio to be 
awarded by Mr. Chanter are W. G. 
Armbruster, North Bergen; T. F. 
OHara, | Kansas Saneas Clty; J. D. Sul J. D. Sulli- 





| Mass.; 


van, Chicago; C. A. Thornberg, 
Baltimore; R. L. Edwards, North 
Bergen; C. R. Culver, Springfield, 
Mass.; Ashley Papin, St. Louis; C. 
H. Clarke, Baltimore; Walter F. 


Parks, Beverly Hills; E. D. Smedley, | 


New Rochelle; H. B. Wagoner, 
Portland, Ore.; James A. Clark, Al- 
bany; Lawrence H. Clarke, Albany; 
P. L. Webb, Norfolk; Harold Fehl, 
St. Louis; R. D. Ritchie, Springfield, 
Joseph Fallek, Brooklyn; N. 
M. Sigrist, Brooklyn; J. C. Carlyon, 
Chicago; E. J. Berkley, Evanston; 
Stanley Atterton, Kansas City; 
Samuel Greenberg, Kansas City; 
Ben Mullarky, Kansas City; L. B. 
Obdyke, Oak Park; J. D. Quinn, 
Philadelphia; R. D. Brown, Pitts- 
burgh; C. E. Anderson, Providence; 
G. J. Reilly, Providence; L. J. Wol- 
cott, Elmira; W. R. Hutchings, Los 
| Angeles; and Alfred F. Haubrich, 
Hollywood. 

All the above names are taken 
from records to date, which are cer- 
tain to be altered when final sales 
reports for the month have been 
filed. Just as soon as the winners 
are determined their names will be 
announced and the three radios will 
follow without delay. 


BUSINESS IS BREWING! 


“Business is rae but to wal ‘it you need to know 


what and how to sell,” says 


an article in Sales-O-Gram, 


official of the General Motors Truck Company. 


“Never was there greater need for © 


sound knowledge of a customer's 

problems and how to solve them 

than you face today in selling the 
beer industry,” the article continues. 

“Most of the older gencration 
among brewers and beer distribu- 
tors have passed out of the picture. 
Many of those now entering the 
business are almost or totally inex- 
perienced. 

“Here are typical questions you 
will be asked when you are going 
after beer truck orders: 

“*What size truck shall we buy? 

“*What type body is best for our 
purpose? 

“Do trailers offer us any advan- 
tages? 

“*How much can we figure per 
case as hauling cost?’ 

“Put yourself in a position to give 
the brewers and distributors sound 
advice and helpful information, and 
you will be in a fair way to get their 
business. Be sure you sell suitable 
equipment, otherwise the customer 
will blame you for costly mistakes 

* made. 

“We present in this folder exactly 
the type of practical equipment you 
need in order to solicit—and get— 
the beer truck business in your terri- 
tory. It will help you sell our line 
against the field—to sell bigger 
trucks instead of the little fellows— 
and to get extra commissions by 
selling body and trailer equipment. 

“Best of all, it will put you in a 
position to get the goodwill of pros- 
pects, who are bewildered by the 
claims and ‘wild’ recommendations 
of inexperienced salesmen. You can 
present the facts and give impartial 
and sound advice as to the right 
equipment. That means you will 
win the customer’s confidence. 

“With beer legalized in some 





~ 


twenty-three states, and available in 
most of the others before long, there 
is business—safe, clean and profit- 
able business—in sight for nearly 
every dealer and salesman in the 
GMC organization. 

“You may not have any breweries 
in your territory, but if your state is 
‘wet,’ you are pretty certain to have 
local beer distributors. They are 
the men to see. 

“Body prices quoted here are so 
attractive that you should be able 
to sell complete outfits and get the 
extra profit. Don’t be satisfied with 
selling chassis only. 

“Remember, too, that beer has 
relatives. It will help the bottle- 
makers, the coopers, shipping case 
factories and the sugar and malt 
people. You have a chance to make 
some real money in this wonderful 
new market, so step out and get 
some beer trucks rolling in your 
town after the lid is lifted. 

“Choice of tractor-trailer equip- 
ment, as against trucks, depends on 
conditions. 

“Where conditions are favorable 
for using semi-trailers, such as in 
bulk-hauling of beer, this equipment 
makes possible a very important 
saving in hauling cost. 

“Good judgment must be used in 
deciding whether or not tractor- 
trailers should be used on a given 
operation, and to what extent. They 
are not a cure-all for every trans- 
portation problem. 

“The important thing to bear in 
mind in considering tractor-trailers 
against trucks is that some speed 
and grade-climbing ability must be 
sacrificed if the payload is increased 


(Continued on Page 7) 


Retail salesmen 


This department is devoted te the interests of the retail sales divi- | 
sion of the industry. Salesmen, this is your department. Automotive 





be underestimated.” 








This Is Your Page 





Nn Y. MOTORIST GROUP 
OPPOSES ADDITIONAL 
ONE-CENT GAS TAX 


(Continued from Page 1) 


too high a gas tax defeats its own 
purpose, yet the truth of this gen- 
eralization is evident and the harm 
encumbent from pyramiding the tax 
load should, therefore, at 


Augspurger stressed the fact that 


;since his club represented thous- 


ands of New York motorists who are 
members of the local A. A. A. unit, 
that his organization was an ac- 
curate barometer by which to gauge 
the motorists’ general reactions to 
these state and Federal levies. 


| Dealer Activities | 


| Cadillac, La Salle and Oldsmobile. 








CONNECTICUT 


J. Henry Wehrle, Buick dealer of 
West Avenue, Norwalk, has added 
the Pontiac to his line of cars. Mr. 
Wehrle is one of Norwalk’s oldest 
dealers, having started in 1904 with 
the Pope- Tribune. | 


* * * 


The Taber Cadillac Corporation, | 
1530 Albany Ave., Hartford, has an- 
nounced acquisition of a franchise 
for Chevrolet passenger cars and | 
trucks, which will be handled in ad- 
dition to the firm’s former lines, 





* 


Owen Motors, Inc., has been 
formed in New Haven with author- 
ized eapital of $50,000. Incorpora- 
tors are Hans C. Owen, Hans C. 
Owen, Jr., and Arthur W. Lord, all 
of New Haven. 


pleted for it. 





Our Leading Dealers and How 
They Got That Way 


A series of brief biographies of outstanding motor car 
and truck merchants. 


J. W. 


J. W. Tarbill, president of 





TARBILL 
no time| president of the Citizens Motor Car Company, Cincinnati, O. 


the Citizens Motor Car Com- 


pany of Cincinnati, has the right to claim that he knows his 


own mind when once he makes it up. On November 26, 1904 
he signed a contract to sell Packard motor cars and he stil 


Hl 


is selling them. We submit that such a commercial associ- 
ation, twenty-nine years, speaks well for both Packard and 
; o—————— 


Tarbill. 

The Citizens Motor Car Company 
over its long career of distributing 
Packards has shown a commend- | 
able spirit of expansion with the 
times. In February, 1908, the com- | 
pany built its own home in Cincin- | 
nati and treated the stout burghers 
of that newer Rhineland city to a 
sight of an up-to-date sales and | 
service building. In 1912 it was) 
necessary to build an addition to the 
original layout. 

In. 1912, also, the times seeming 
propitious, the company expanded | 
and opened a branch at Dayton, O. 
In 1918 a home was built for the | 
Dayton agency. 

In 1930, which many of us remem- | 
ber not so much as the first year of 
the depression, but as the last sad 
end of once mighty prosperity, the 
Citizens Motor Car Company start- 
ed a branch in Indianapolis. In 
November this branch moved into 
fts own home, which had been com- | 
If you ask us, that 








(Continued on Page 7) 





J. W. TARBILL 


Six Truck Sales Leaders for February, 1933 ‘ 


Returns for today: Arkansas, California, Colorado, Kentucky, Mississippi, Oklahoma, 


and Wyoming. 


In this table: 44 states and the District of Columbia. 
Comparative figures for January, 1933, will be found on Page 8 












































FEBRUARY, 1933 FIRST | SECOND | THIRD FOURTH FIFTH SIXTH 
State Sales | | 
Alabama 127 | Chev 84 | F-In 18 | GMC 3 | Reo 3 | Au-D 1 | 
Arizona 34 | Chev 17 | Ford 10 | GMc 4 | Int | Stude 1 | 
Arkansas 134 | Chev 91 | Ford 32 | Int 7 | Dodge ; e Reo 1 | 
California 574 | Chev  225| Ford 200 | D-S 27|Int  24| White 14| GMC 13 
Colorado 114 | Chev 63 | Ford 29 | GMC 8 | Int 6 | Stude 4 | Dodge 2 
Connecticut | 120| Chev _—‘53 | Int 22 | Ford 16 | Dodge 7 | Reo 6 | G-Ro 3 
Delaware 39 | Chev 28 | Ford 7 | Int | fl ! 
Florida 366 | Chev 149 | Ford 132 | Int 41 | Austin 27 | Dodge 7 | Reo 3 
Georgia 23 | Chev 9 | Ford 5 | Int 4}? 1 | | 
Idaho 19 | Chev 7 | Ford 6 | Int 4 | Dodge 2] | 5 
Tilinois 491 | Chev 154 | Ford 112 | Int 78| DT 38 | White 20 | Reo 14 
Indiana 215 | Chev _134 | Ford 58 | Int 37 | Dodge _15 | G-I 7 | Stude 4 
Kansas 151 | Chev 93 | Ford 37 | Int 10|DT-D _‘3| Stude 2|M-R r 
Kentucky 227 | Chev _—95 | Ford 40 | Int 37 | Stude 26 | D-G 8| Indiana 4 
Maine 83 | Chev 49 | Ford 20 | Int 7 | GMC 3| DT 2 | R-Ro 1 
Maryland 199 | Chev _—_106 | Ford 33 | Int 20 | White 6 | GMC 4| Dodge 3 
Massachusetts 304 | Chev 173 | Ford 37 | Int 24 | D-R 12!GMC iu [§ Stude 7 
Michigan 299 | Chev _151 | Ford 63 | Dod; 22 | Int 18 | G-Wi 10 | Reo 9 
Minnesota 203 | Chev _—‘118 | F-In 28 | Reo 6| DT 5 | Federal 4/|Stude 3 
Mississippi 91 | Chev 62 | Int 12 | Ford 10|Indiana 2|Au-FeG 1| — 
Missouri 555 | Chev _299 | Ford 99 | Int 60 | Dodge 25 | DT 18 | Fe-W o 
Montana 9 | Chev 4 | Ford 3 | In-W 3} ] ] ¥ 
Nebraska 58 | Chev _31 | Ford 12 | Int 8| Dr 2|G-I-R1| : 
Nevada 16 | Chev 6 | Ford 5 | G-S 2 | Dodge 1 | | a 
New Hampshire 49 | Chev 27 | Ford 11 | Int 71° ime | ; 
New Jersey 363 | Chev ._ 152 | Ford 72 | Int 52 | Dodge 30 | GMC 15 | DT 8 
New Mexico 37 | Chev 18 | Ford 10 | Int 9| Dodge _15 | Reo 10|GMC 3 
New York 1196 | Chev _455 | Ford _213 | Int 175 | GMC _‘89 | Dodge _—43: | DT 37 
North Carolina 230| Chev 138 | Ford 58 | Int 17| DT-D-G_ 3/Au-I-R_ 1] * 
North Dakota —_13 | Ford 5 | Chev 4 | Int 3 | Reo ia | 
Ohio 419| Chev 197 | Ford _115 | Int 40 | Dodge 15 | Reo 10|GMC 
Oklahoma 239 | Chev _‘149 | Ford 53 | Int 21 | White 6 | Dodge _‘5 | Willys 2 
Oregon 55 | Chev _25 | Ford 19 | Int 8 | Dodge _—2| Federal‘ | 
Pennsylvania _8! 818 18 | € Chev 335 | Ford 230 | Int 101 | Dodge 43 | GMC 16 | Stude _—'!” 
Rhode Island 39 | Chev 17 | Ford 6 | Reo 5 | I-In 3 | GMC 2|M-P-Ro 1! 
South Carolina 176 | Chev 39 | Ford 28 | Int 5 | Austin 2 | D-G 1 | ae 
South Dakota 36 | Chev 15 | Ford 14 | Int 5|DT-S  1| _ | oe 
Texas 441 | Chev 266 | I Ford &4 | Int 53 | GMC 11 | Dodge 71| R-W a 
Utah 32 { Chev 19 | Ford 6 | Int 5 | Dodge 2 | a ; 
Virginia 252 | Chev 143 | Ford 60 | Int 21 | Dodge 10 | GMC 5 | DT 4 
Washington 81 | Chev 42 | Ford 23 | Int 4| A-D-G-S 2] DT-R 1 | : 
West Virginia 102 | Chev 53 | Ford 19 | Int li | Dodge 7|G-R 4 | I-St a 
Wisconsin 166 | Chev 73 | Ford 45 | Int 22 | DT-D 6 | G-s 4| Sterling < 
Wyoming 39 | Chev 21 | Ford 14 | Int 3 | Dodge 1 | | 
Dist. of Columbia 59 | Chev 24 | Ford 13 | Austin 6 | G-In 4 | Mack 3\° 1 
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Let George Do It 


HATEVER was the genesis of the slang suggestion 


to “let George do it,” the idea behind it certainly repre- 


sents a human tendency and failing. 
In the mass the human animal is lazy. The average man 


likes nothing better than to find some one who will relieve 


him of work or cares or what you will. The vast, the over- 
whelming majority of the human family likes to lean on 
some one else. 

Just a shade over a month ago this country woke up 
to find in Washington a leader who gave instant evidence of 
a determination to go somewhere and get things done. 
Almost from the moment he came into the chief magistracy of 
this country, Franklin D. Roosevelt began to tackle the appall- 
ing problems that he found facing him. He did not compro- 


mise. He grasped the banking problem and took the drastic 
steps that were needed. He did not attempt to shift the 
responsibility to other shoulders. He has followed with defi- 
nite action on the other problems that confronted and still 
confront him. 

With determined leadership of this kind it was almost 
inevitable that the people of the country should heave a sigh 
of relief and say: “Well, now, isn’t this lovely; now we are 
going somewhere.” It was just as inevitable that some slight 
spirit of “let George do it” should creep into our national 
attitude. 

Now the best leader in the world cannot accomplish 
anything unless he has somebody to lead. The greatest gen- 
eral cannot win battles unless he has a fighting army behind 
him. The government of the United States, even though it 
is directed by a real leader, cannot of itself create business 
revival and prosperity. It can take steps which will help 
business and help all of us. It has taken the most important 
step of all in beginning to cut down the expense of governing. 

Nevertheless we must not get in a state of mind where 
we “pass the buck” to the government. Even though the 


present Congress has shown far more wisdom than any simi-|; 


lar body that we can remember, it cannot do more than lay 
the foundations for business revival. The real task rests on 
the shoulders of business men and industrialists. 

There is much evidence that April is going to show signs 
of definite revival in our own automotive field. Our job, 
yours and mine and our neighbor’s, is to put every ounce of 
energy that we possess into the job of making revival an 


actuality. Do not let us fall into the error of getting the “let | 


George do it” spirit. 


The Akron Disaster 
RESIDENT ROOSEVELT aptly stated the feeling of the 
country regarding the disaster to the navy dirigible 

Akron, when he said: “Ships can be replaced, but the nation 
can ill afford to lose such men as Rear Admiral William A. 
Moffett and his shipmates who died with him upholding to the 
end the finest traditions of the United States Navy.” 

The automotive industry feels keenly a loss of its own 
in this tragic occurrence, in the death of Alfred F. Masury, 
vice-president and chief engineer of the International Motor 
Company. Col. Masury was one of the most active members 
of the Society of Automotive Engineers. His wise counsel 
has served the best interests of the automotive industry on 
many occasions. We shall miss his energy and wisdom in the 
days to come. 

The whole history of lighter than air travel in this coun- 
try is dotted with tragedy. We have only to recall the Shenan- 
doah and her disastrous end to realize this. There will be an 
inquiry into the events leading up to this latest tragedy and 
no doubt the future of this type of aircraft will be decided 
within the next few weeks, in so far as the naval service goes, 

In the mean time, sorrow for those bereaved by this 
latest tragedy of the air will be the first thought-of the nation. 


When a 
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omic troubles. 


us. With taxes reduced 75 p 


ready to buy. 

For example; just imagine all the 
things you would like to have right 
now, and how many of them you 
would buy if you did not owe any 
one a nickel, and could use three- 
fourths of your tax money and all 
you now pay on debts to purchase 
them with. Then remember, we are 
all in the same boat, so multiply 
what you would purchase by 122,- 
000,000, our total population, and 
you will have a pretty good picture 
of what would happen if we could 
put our earnings into productive 
channels, rather than passing them 
around among ourselves to pay 
debts and taxes, neither of which 
create any wealth—only consume 
it. 

Statistics show that our total 
debt load, including both public and 
private, is about $1,600 per capita; 
that is, everybody owes some one 
else an average of $1,600. Now to 
pay this debt, we have in circula- 
tion only about $55 per capita. How 
are we, then, to pay a $1,600 obliga- 
tion with only $55, and at the same 
time maintain the American standard 
of living? This is made even more 
impossible by the fact that we are 
compelled to pay $100 in taxes per 
capita each year out of this $55. 
It is estimated that we are now 
using from 30 to 50 per cent. of our 
incomes to pay taxes and debts. 
This means that if I get possession 
of a few hundred dollars, I cannot 
purchase furniture as I might de- 
sire, which would give employment 
to labor, but must use the money to 
pay the man I owe. He cannot use 
the money I pay him to buy an 
automobile, but must pass it on to 
the man he owes. And so it goes 
right on around the circle, but 
nothing has been purchased which 
gives work to a‘single man. We are 
merely paying for things which 
labor produced and was paid for 
long ago. 

Instead of using all our earnings, 
over and above that required to ob- 
tain the actual necessities of life, to 
pay for things which have been 
used up or worn out years ago, and 
to support a lot of governmental 
functions we do not need and can- 





Urges Cancellation of Private 
And Governmental Debts 


By S. C. ROBBINS, Detroit 
Debt and taxes are the basic cause of our present econ- 
If we had the courage to rid ourselves of 
these two.man-made burdens, prosperity would overwhelm 


er cent. as they should be, and 


all debts eliminated, there would not be machines nor men 
enough in this country to produce all the things we are 


® 
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not afford, we should be using this 
money to buy homes, furniture, 
motor cars, and other comforts and 
conveniences which consume pos- 
sibly 75 per cent. of our labor. The 
production of bare necessities, that 
is, food, shelter, and clothes, does 
not require more than 25 per cent. 
of our available labor. The only 
Way we can give employment to 
the other 75 per cent. is to purchase 
the commodities they produce. Obvi- 
ously, we cannot do this if we con- 
tinue to pass the money we should 
be using for this purpose from per- 
son to person to pay for products we 
have long since consumed. 


When you pay a creditor $100, 
; nothing is created and no labor is 
used. If the man you pay the $100 
to purchases an electric refrigerator, 
for example, he gives work to labor; 
but when this man, as is now neces- 
sary, used the same $100 to pay his 
creditors, and the third and fourth 
man, and all the others do likewise, 
then labor gets no benefit from the 
$100 thus circulating. That is the 
way we use our money during peri- 
ods of deflation; in fact, that is 
what makes deflation—paying our 
debts, because debts can only be 
paid by reducing consumption. In 
other words, it is an absolute im- 
possibility for us to enjoy prosper- 
ity unless we accumulate . debts 
faster than we liquidate them. The 
very moment we cease buying on 
credit and begin liquidating our 
debts, we start a depression. 

Few people realize it, but it is a 
fact, one time a debt is incurred it 
can never really be paid. It can 
only be shifted from one person to 
another, one institution to another, 
one government to another, which 
means back to the people. We have 
now reached this latter and last 
stage in the cycle. For instance, 
the debts of the railroads, insurance 
companies, banks, and industrial 
corporations, are now being passed 
back onto the people through such 
mediums as the Reconstruction 
Finance Corporation and the Farm 
Loan Bank. A careful study of the 
problem of debt will show it even- 
tually consumes itself; that is, like 





In This Corner.... | 


| Opinions, suggestions, complaints, criticisms, grievances or what 








One of the most unusual letters 
that ever came to the Pierce-Arrow 
Motor Company was received by 
General Sales Manager D. J. Wil- 
loughby, last week, in commemora- 
tion of the twenty-fifth anniversary 
of Howard Pierce, Inc., as Pierce- 
Arrow distributor in Butte, Mont. 

The letter was typewritten on a 
standard letterhead size sheet of 
pure copper, rolled out until it was 


no thicker than ordinary bond 
paper, The top of the sheet carried 
the distributor’s imprint card in 
silver, while a notation calling at- 
tention to the twenty-fifth anniver- 
sary was likewise printed at the 
bottom. 

“We take this means,” began the 
ietter, “of bringing out the fact that 


we have been consistent enough to | 


stay with one make of automobile 
for a quarter of a century. 

“The writer originally signed the 
Pierce-Arrow contract in New York 
at the 1908-09 automobile show. I 
do not remember the exact date, but 
I do remember selling my first 
Pierce-Arrow immediately after- 
ward to J. M. Keith of Missoula, 
Mont. I wonder if this does not 


have you. Open to every one to say anything, anyhow, any time. The 
| communications printed in this department represent the ideas and 
opinions of our readers. They are not necessarily ours. If you have 

something to say on any phase of automotive activity, wholesale, retail 
or abusive. let us hear from you and we will tell the world. 


A Silver Anniversary Letter 


|make us nearly the oldest, if not 
; the oldest, Pierce-Arrow dealer?” 

| Outstanding as is Mr. Pierce’s rec- 
|ord as a fine car retailer, several 
others in the Pierce-Arrow dealer 
| organization have exceeded the 
| 25-year mark by a good margin. First 
| honors in this respect belong to E. 
C. Bull, president of the Buffalo 
distributorship. Mr. Bull sold his 
first Pierce-Arrow in 1901 and has 
been steadily identified with the or- 
ganization ever since. 

Another of the original distrib- 
utorships still active is the Western 
Automobile Company of St. Louis, 
headed by Sam Breadon, president 
of the St. Louis Cardinals. Mr. 
Breadon signed the Pierce-Arrow 
contract over twenty-seven years 
ago. Two years later, S. K. Wolcott 
took over the Elmira, N. Y., dis- 
tributorship, and still owns and 
| directs the organization. 

Among others whose tenure in the 
Pierce-Arrow ranks approaches the 
| quarter century mark are: 
|Dunn, Pittsburgh; Arthur Kumpf, 
Denver; Lawrence Clarke, Albany; 
Howard L. Rice, Providence, and C. 
H. Reeves, Baltimore. The Hite D. 
|Bowman Company, original Pierce- 
Arrow distributorship in Louisville, 
Ky., is now directed by Clifford 
Bowman, son of the founder. — 
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the snowball, once started, it 
gradually assumes such proportions 
its victims cannot obtain. enough 
money to support it. That is the 
position in which we find ourselves 
today. So much of our earnings 
are required to apply on our debts, 
which includes taxes, we have none 
left with which to maintain our 
standard of living, which we have 
built up by the debt now crush- 
ing us. 

If our distress had been caused 
by drouth or famine or pestilence 
or some other act of nature beyond 


our control, there would then be .: 


some excuse for our suffering, but 
nature has been kind to us. Never 
have we enjoyed better health. 
Never have we had such an abun- 
dance of food supplies—more than 
enough for all. We have great 
manufacturing enterprises 
trained, eager organizations ready 
to turn out every convenience, com- 
fort and luxury human beings can 
desire, but we cannot take advan- 
tage of these things, and there is 
only one reason—debt. 

After all, debt is only a man- 
made burden, largely a product of our 
desires and greed, and in reality not 
important, and certainly not worth 
the price of forcing millions of in- 
nocent people to starve while food 
decays right under their eyes. Then 
why permit all this misery when 
there is an easy, simple way to end 
it? All that is necessary is to can- 
cel our debts—declare a permanent 
national moratorium on all financial 
obligations, wipe the slate clean and 
take a new start. We have all to 


gain and only ultimate disaster to - 


lose. Those who oppose such a 
course because of losses they may 
sustain should remember that un- 
less we do this job in an orderly, 
intelligent manner it will be done 
for us in a very destructive manner. 
There can be no escape. To prove 
this we have such reeerds as “The 
Rise and Fall of the Roman Em- 
pire,” which H. G. Wells, the his- 
torian, has recently said could be 
rewritten as a “Struggle With Debt.” 
Debt also wrecked France, and re- 
sulted in the bloody revolution of 
1789. History also records 1umer- 
ous other governments being over- 
thrown and destroyed because of 
debt and taxes. We should prove 
ourselves intelligent enough to profit 
by their experience, and not allow 
the same causes to destroy our gov- 
ernment and social order. 

The only way we can prevent it 
is by canceling debts. That, in 
reality, is what we are doing now 
and have been doing on a _ broad 
scale since 1929. The only difference 


(Continued on Page 6) 


FISK TIRE SETS OUT 


TO REGAIN PRESTIGE . 


Chicopee, Mass., April 6—With a 
cash operating capital of between 
$1,000,000 and -$1,250,000 in sight 
after disposal of cash assets to note 
and bond holders, Orrin G. Wood, 
head of the Fisk Rubber Company 
reorganization committee, was opti- 
mistic today regarding the concern’s 
future. Machinery has been set in 
motion to retrieve the prestige Fisk 
enjoyed before falling into financial 
difficulties. Deeds and other legal 
papers connected with transferrence 
of Fisk properties are being drawn. 

The reorganization committee at- 
torneys are working on corporation 
papers for the new company to be 
formed by the committee. Directors 
will be elected at the Central Han- 
Over Bank and Trust Company, New 
York city, tomorrow afternoon, An- 
nouncement of the new executives 
may be made after this meeting. 

Telegrams have been sent to all 
Fisk dealers soliciting orders and 
promising attractive prices. Wood 
hopes to see renewed activity under 
way within two weeks, along with 
distribution of cash to note and 
bond holders. 


COMING EVENTS 


APRIL 
12-27—Milan, Italy. International 
mobile and Nautical Show 
21-21—Cleveland, O. Nationa) Petroleum 
Association, meeting. 
MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 


Auto- 


JUNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
Lemania, Nautical and Aeronautica) 
how. 
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GOODRICH TIRE OFFERS 
TRUCK SAFETY 
AWARD 





Safety awards for every truck and 
bus driver in America who operates 
his vehicle without accident is the 
contribution the 
Rubber Company will make in 1933 
in sponsoring another nationwide 
campaign against traffic accidents. 
The announcement has just been 
made by J. D. Tew, president of the 
Goodrich company. 

Every truck and bus driver in the 
country whose company or who in- 
dividually enlists in the crusade 
against this ever-increasing Amer- 
ican hazard will be eligible at the 
end of six months of safe driving for 
the Silvertown Safety, Award, a sil- 
ver emblem denoting the achieve- 
ment. 

The truck or bus driver who con- 
tinues the record for six additional 
months, or a total of one year of no- 
accident operation, will receive a 
gold medal for his achievement. 

Each fleet having a perfect no- 
accident record will receive a certifi- 
cate in the name of the company 
and fleet superintendent. 

Each driver who enters the cam- 


paign will have his vehicle so desig- | 


nated with the Silvertown Safety 
League emblem, and upon achieve- 
ment of six months’ safe operation 
his vehicle will be marked with a 
large replica of the half-year award. 

When a driver earns the gold 
medal, he also will receive a similar 
large emblem for his truck or bus 
to replace the first award. 

In addition to enlisting drivers in 
a competitive effort to eliminate ac- 
cidents, the Godrich company be- 
lieves such a movement will be 


B. F. Goodrich | 


Color is symbolic of the engineer- 
ing ingenuity which has seen the 
automobile develop from a cumber- 
son metallic mass to a fine, well pro- 
portioned, well balanced automobile, 
thoroughly accentuated with sales 
appeal definitely established. 

Now while color has been accom- 

plishing these ends, the color analyst 
j}and specialist have been making 
| systematic researches. 
;. In order to handle colors for the 
|&utomobile in a more concise man- 
ner, it is necessary to transfer into 
calibrated units the power of colors 
in the same manner that a motor 
is tested for horsepower units. To 
establish the color power units, it 
was necessary to develop an instru- 
ment known as the color power 
tester, using photo-electric cells 
which are more sensitive to colot 
than the eye. At varying degree of 
engine bore and stroke, motors have 
various and definite horsepower rat- 
ings. Analogous with varying de- 
grees of hue value and chroma, 
colors have definite color 
units. 

To establish a basis for the selec- 
tion of contrasting body color or 
sheét metal and body parts ac- 
cording to their areas, the basis was 
arrived at by selecting an automo- 
bile having well balanced body and 


| sheet metal areas painted with con- 





beneficial in expanding the good- |‘ 


will of the truck and bus operating 
companies by obliterating the con- 
ception among passenger car driv- 
ers that truck and bus operators 
have no respect for the rights of 
others on the highway. 

“A company is known by its 
trucks,” the Goodrich announcement 
says. “Because a few truck owners 
and operators have persisted in 
ignoring the simple rules of safety 
and courtesy on the road, the public 
tends to brand every truck as a 
menace. 

“The phenomenal growth of trucx 
transportation has further aggre- 
vated this antagonistic attitude 
on the part of movorists and pedes- 
trians, which has been the source of 
much of the prohibitive and re- 
Strictive legislation that burdens 
trucking today.” 


CLEVELAND DEALERS 
TO BROADEN OLD CAR 
SCRAPING OPERATION 


(Continued from Page }) 


to it and has not permitted their 
re-sale as vehicles or chassis. The 
wreckers’ association offered the co- 
operation of their more than forty 
members in extending a certificated 
demolition plan to include more 
yards and more cars. Agreement on 
such a program of co-operation was 
rerached last week. 

Safety authorities are recognizing 
to an increasing degree the menace 
of the unsafe and decrepit car. It 
is to eurb the sale of such vehicles 
that the two Cleveland organizations 
have formulated a program of co- 
operation. Very truly yours, 

The Cleveland Automobile Manufac- 
turers and Dealers’ Association, 

Herbert Buckman, Manager. 


SCIENTIFIC COLOR 
APPLICATION 


By W. A. LINDBERG 
In Charge of Color, Chrysler Corp. 

Color, the phenomenon’ which 
manifests itself daily, is serving the 
industry as the necessary styling 
stimulant constantly. Its omni- 
presence can never be overlooked. 
It has lifted our commodities from 
the dull monotonous stage and built 
the pride of ownership to the high- 
est point. 

The very essence of every color’s 
makeup is the result of careful study | 
as to its value as a salable composi- 
tion, its quality, depth and ability 
to radiate a clear and definite tone. 


power | 


trasting colors so as to be considered 
well appearing and pleasing. 

From this automobile, the areas 
of the body and sheet metal were 
measured. Since color contrast is 
related to the areas of the body and 
sheet metal parts an equation was 
set up. From this equation it was 
noted that the greater the ration of 
body areas to sheet metal area, the 
more color contrast. 

The next step was to set up a re- 
lationship between the ratio of the 
areas to the colors used on their 
respective parts on this automobile 
which was established as a standard 
of judgment. The average per cent. 
of color power units of these two 
colors were taken and set up in an 
equation. To balance this equation, 
a contrast or co-efficient must be 
used which can be termed a color 
contrast area co-efficient. 

Additional rules which are closely 
connected to the mathematical 


(Continued on Page 8) 


TRUCK ORDERS GAIN 

Clintonville, Wis., April 6.—The 
Four-Wheel Drive Auto Co, in the 
two-week period following March 4 
received truck orders for commer- 
cial purposes amounting to $120,000. 
These orders called for tractor type 
and six-wheel units for use in long 
' distance transportation. 








& Hull, Detroit. 


UTAH SALES TAX AFFECTS 
AUTOMOBILE DEALERS 


Sale Lake City, Utah, April 6— 
Under the new Utah general sales 
tax law, effective June 1 next, every- 
thing sold at retail in Utah will be 
taxed three-quarters of 1 per cent. 

The tax on new automobiles will 
include the allowance on the old 
car turned in. Where the payment 
is on the installment basis the tax 
is due with each installment. There 
is no tax on gasoline, because that 
jhas been taxed for a long time under 
a separate law, but oil will be taxed, 
as will all accessories. Wholesalers 
are exempt. 

HAYES BODY CORPORATION 
RE-ELECTS DIRECTORS 

Grand Rapids, Mich., April 6— 
Four of the old board and three 
new members were chosen directors 
of Hayes Body Corporation, making 
Continental bodies, at the annual 
election held here. 
| Those re-elected were: President, 
|W. W. Hoagland, Grand Rapids; 
lw. J. Curley, president of the Penn- 
sylvania-Conley Tank Car Company, 
Pittsburgh, Pa.; W. J. Johnson, 
president of the National Erie Cor- 
poration, Erie, Pa., and McKee Rob- 
inson, attorney, of Oxtoby, Robinson 
New directors are 








UNUSUAL JOBBER 
INTEREST SHOWN IN 
EQUIPMENT MANUAL 


(Continued from Page 1) 
pany, Aro Equipment Company, 
Automotive Maintenance Machinery 
Company, John Bean Manufacturing 
Company, Black & Decker Manu- 
facturing Company, Brunner Manu- 
| facturing Company, Champion 
Pneumatic Machinery Company, 
|Chicago Rivet and Machine Com- 
|pany, Curtis Pneumatic Machinery 
|Company, DeVilbiss Company, Gen- 
eral Electric Company, Globe Ma- 
chinery and Supply Company, Hall 
Manufacturing Company, Ernest 





Holmes Company, Ingersoll-Rand 
Company, Kellogg Manufacturing 
Company, Manley Manufacturing 


Company, Sunnen Products Com- 
pany, Van Dorn Electric Tool Com- 
pany, U. S. Air Compressor Com- 
pany, U. S. Electric Tool Company, 
Weaver Manufacturing Company, 
Joseph Weidenhoff, Inc. 











D. R. DeMaree, M. B. Goff and H. 
W. Claypool, all of Pittsburgh, Pa. 
Officers are to be elected at a meet- 
ing of the new board in Detroit 
the first week in April. 








PERFECT GEAR SHIFTING 


cee does sell motor cars! 


Perfect gear shifting DOES SELL motor cars. Sales- 


HERE is no argument about whether or not the 

Bendix Automatic Clutch with Cushion Control 
provides perfect gear shifting. IT DOES! Gears are 
shifted noiselessly by even the most inexperienced driver, 
without so much as touching the clutch pedal. 

That is perfect gear shifting. It removes the last 
clumsy mechanical compromise from the geared trans- 
mission. It makes the engine’s power almost fluid in its 
flexibility. It invites the driver to make easy and pleas- 
ant use of precisely the correct gear for each grade 
and each traffic contingency. It is better for the driver. 
And certainly it is better for the chassis. 


aD 
AUTOMATIC CLUTCH 
with CUSHION CONTROL 





men of 1933 cars who use Bendix Automatic Clutch 
with Cushion Control as the powerful sales lever which 
it is, are finding it a most useful persuader. Properly 
used in selling, Bendix Automatic Clutch makes the old 
car, with its tiresome clutch-shoving and clashing gear- 


set, seem almost unbearable . 


..and it puts other new 


cars without Clutch Control at a distinct disadvantage. 


Old cars can have Clutch Control installed at mod- 
erate cost—a service sale which alert dealers are push- 


ing, to their lasting profit. 


Every man who sells motor cars ought to read “The 
Bishop's Punch.” It’s an interesting booklet containing 
full question-and-answer data on Bendix Automatic 
Clutch with Cushion Control. Use the coupon. 


- 


BENDIX PRODUCTS 


CORPORATION 


B-K VACUUM POWER DIVISION 
401 Bendix Drive, South Bend, Indiana 
(Subsidiary of Bendix Aviation Corporation) 


Flease send me a copy of “The Bishop's Punch.” 


Name 
Address 
City 


Make of Car Handled = 


Stale 


\ 
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is we are doing it the slow, painful; and now suffering because of debt.| ..nator, and that is only a drop! 


way; but by various forms of 
liquidation, including receivership, 
bankrupcty, mortgage foreclosures, 
writing down of inventories, bank- 
ing holidays and other losses, we 
have canceled possibly $150,000,000,- 
000 of our debts since 1929. Cancel- 
ing debts to relieve burdens which 
can no longer be carried is no new 
experience in this country. There 
are thousands of individuals, and in- 
dustrial institutions as well, who wipe 
cut their debts eacn year through 
bankruptcy proceedings. We have 
laws to make this possible, and what 
is good for helping one individual 
throw off unbearable burdens should 
likewise be good for helping 122,- 
000,000 individuals do the same 
thing. If it is desirable or necessary 
to cancel, repudiate or wipe out part 
of our debts, why doesn’t the same 
cause make it necessary and desir- 
able to cancel them alll Such an 
act would, of course, work a hard- 
ship upon many innocent people, 
but it would be nothing like the 
number who are equally innocent 
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Urges Cancellation of Private 
And Governmental Debts 


from Page 4) 


On the other hand, if we permit our 
selfishness to drag our economic sys- 
tem to ruin, we shall all go down to- 
gether, and the result will be chaos. 

A debt moratorium, before it is 
too late, should not be difficult to 
put into effect so fcr as industry is 
concerned. Just eliminate all finan- 
cial obligations, excepting our mone- 
tary system. The details involved 
in getting a new start would rapidly 
adjust themselves. With our pres- 
ent money in circulation, we would 
have a medium of exchange with 
which to purchase the conveniences, 
comforts and luxuries we now crave. 
This would result in a rush of buy- 
ing that would create a wave of 
prosperity, the like of which this 
country has never dreamed. It 
would be like rediscovering America 
—a virgin land—but no wild, tangled 
forests to resist us, or no hostile 
Indians to conquer, but all set up, 
fully equipped, organized and ready 
to go. Imagine! 

The most difficult job about a 
moratorium and a new start would 





be getting rid of 75 per cent. of our 
politicians and governmental func- 
\tions. For example, a small district 
including and surrounding Detroit, 
not even able to feed its starving or 
pay interest on its bonds, yet sup- 
porting five congressmen and one 





in the bucket to the number of vari- 


ous kinds of politicians we are 
wholly or in part supporting. All 
this must be corrected along with 
debts, if we are to do a thorough 
job and derive full penefits. With 
government properly organized, two 
representatives in Washington from 
the. entire state of Michigan is all 
that is necessary. What real need 
could we possibly have for more? 
Furthermore, with a new start—no 
debts and almost no taxes—a man 
who is intelligent enough to be a 
senator or congressman could make 
so much more money and enjoy so 
much more success in the business 
world that he would not desire to 
enter politics. 

When carefuly analyzed and fully 
understood, it will be seen that no 
move could be made that would be 
as fundamentaly sound and bring 
happiness, success and prosperity to 
so many people as complete debt 
cancellation. The only thing neces- 
sary is the courage to take the step. 


HOFFMAN SAYS MANY 
CARS ARE DRIVEN THREE 


YEARS WITHOUT REPAIRS 


Trenton, N. J., April 6—Mechan- 
ical defect of automobiles are a 
traffic menace according to Harold 
|& Hoffman, State Commissioner of 
Motor Vehicles, in a recent report. 
He wrote: 

“Hidden dangers long have been 
recognized as the most serious with 
which man has to contend. In our 
present traffic situation there is one 
which is peculiarly insidious. 

“It is the mechanical conditions 
of vehicles which have been driven 
now for three years with a mini- 
mum of maintenance attention. 
Carefully analyzed records show 
there never was a time when the 
mechanicai condition of the car was 
a larger factor in street and high- 
way mishaps. 

“It is difficult to conceive of a 
greater surprise for many thousands 
of motorists than the results of 
an actual test of the safety features 
of their cars, 

“While the state establishes cer- 
tain standards as to brake and 
| headlight efficiency and certain oth- 
er features of the car as well, it 
cannot hope to check every vehicle 
within its borders at all times. The 


| 
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motor vehicle department has no 
desire to proceed vigorously against 
the individual car owner fer pos- 
sible remissness in this direction. It 
recognizes that the practice of eco- 
nomy in car maintenance is en- 
forced in thousands of cases by con- 
ditions over which the motorist may 
have negligible control.” 


TO REVISE FELT 
SPECIFICATION 


New York, April 6.—Proposed re-~ 
visions of the felt specifications pre- 
pared by the standards committee 
of the Society of Automotive En- 
gineers are contemplated by°a new 
subdivision of the parts and fittings 
division of the committee, of which 
W. C. Keys, consulting engineer, De- 
troit, is chairman. The member- 
ship of the subdivision has not yet 
been decided upon, but it is under- 
stood that the users of felt who 
have been asked to appoint repre- 
sentatives include General Motors, 
Packard, Studebaker, Ford, Chrysler, 
International Harvester and Tim- 
ken-Detroit Axle companies. The 
| producer list includes the American 
| and Wester Felt companies and 
Felters Company. 








CLASSIFIED ADV*RTISEMENTS 
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Cumulative New Commercial Car Registration Statistics, March, 1933 
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Cumulative New Commercial Car Registration Statistics, February, 1933 


Figures in this table are from R. L. Polk & Co, of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Tll., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold, New York city, are included in New York 


*« 


published previously, but it is given here complete for the convenience of our subscribers. 
Returns for today: Arkansas, California, Colorado, Kentucky, Mississippi Oklahoma and Wyoming 
In this table, 44 states and the District of Columbia 
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state total. Readers desiring county, city, or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. Some of this data has been 


Comparativle figures for February, 1932, will be found on Page 7 
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ANNOUNCER SYSTEM FOR BUSES 





The problem of the barker on sight-seeing buses who 
has to shout too lustily for the comfort of passengers in the 
front seats and, on the other hand, the problem of the bus 
driver or conductor who does not shout loud enough to make 
his street announcement audible except to passengers in the 
front seats has been solved by the perfection of an electrical 
announcing system specially designed for use in motor buses. 


This electrical announcer makes ®—— oe 
available on a smaller scale the The bus announcing system is de- 
same principles of sound amplifica-| signed to amplify the voice so that 
tion used in standard Western Elec-| it can be easily heard by passengers 
tric public address systems. seated anywhere in the bus without 














Cumulative New Commercial Car Registration Statistics, 


Comparative figures for February, 1933, will be found on Page 6 
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being uncomfortably loud for any 
of them. It has special features of 
sturdy construction to withstand 
continual vibration. 


| To pick up the voice the system | 
uses a carbon microphone energized | oy the engine size is reduced. Trail- 
by a sSsix-volt battery and works) 


through an induction coil into a | 
loud speaker. The induction coll 
and connecting blocks covered by a | 
metal housing may be located under 
the dash or in any out of the way | 
spot. A foot switch is used for 
operating the system. 

To distribute its sound effectively, 
the horn is normally located at the | 
rear of the bus. On double-deck 
buses it is placed on the upper level. 
This enables passengers on that | 
level and those at the rear of the 








lower deck to hear it, while passen- 
gers near the driver hear his voice 
directly. 

In designing the system, Bell Tele- | 
phone Laboratories provided several 
different set-ups for the microphone. 
In the one-man bus a collapsibie 
bracket attached to the roof above 
the driver's head holds the micro- 
phone in talking position without 
interfering with his movements or 
vision and when not in use can be 
pushed up out of the way. 

In two-man buses a microphone 
which the conductor can hold in his 
hand is provided. He operates the 
system by means of a switch in the 
handle. This type is particularly 
adapted to sightseeing buses. It 
does away with the traditional meg- 
aphone. 

The system is compact and does 








not consume passenger space. Its 
first cost is moderate, and it is said 
to involve no maintenance expense. 
Installation is so simple and inex- 
pensive that it can be done readily 
in the bus garage or repair shop. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE 
' NEWS BRING RESULIS 
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ers may not be profitable on an 
express operation. 

“Improved roads are an advan- 
tage, since they 
| effect as increasing the engine size. 


Sometimes, due to legal restrictions, | 


trailers are more profitable than 
trucks because of the greater spac- 
ing between payload-carrying axles. 

“Tractor-trailer operations  in- 
creased 16 per cent. during 1932 


and they have many attractive ad- | 
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was defying Old Man Depression 
with a vengeance. 

During the early years of the 
company a number of other lines 
were handled in addition to Pack- 
ard. At various times Peerless, 
Autocar, Columbia, Buick, Overland 
and Pierce-Arrow were handled. The 
company also distributed Packard 


trucks as long as the factory built | 
them. The International Harvester | 
truck line was also on the company’s | 


books at one time. 


For the past ten years the Citi- | 


zens Motor Car Company concen- 
trated on the Packard lines. In 
August, 1932, the Indianapolis 
branch struck out for itself by add- 
ing the Studebaker line, 

If Mr. Tarbill were not so modest 
what a swell story he could write on 
the problems of dealers as they are 
today in comparison with those of 
1904, when the first signed up to 
handle the Packard in Cincinnati! 
He is a former president of the Cin- 
cinnati Automobile Dealers Asso- 
ciation. 
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BUSINESS IS BREWING! © 


vantages. You will find old-time 
beer men unfamiliar with trailer 
equipment. Whether or not you 
|should recommend it depends on 
local operating conditions and other 
| circumstances in each deal on which 
you figure. 

“Semi-trailers offer many advan- 
tages in beer trade. 

“1. Tractors and trailers will re- 
duce hauling costs both in local and 
long distance operations. 

“2. Tractors and trailers 
| the initial investment. 
will outlive two trucks. 

“3. Trailers offer excellent adver- 
tising value because of their size 
and unique appearance. The ad- 
vertising angle is important in the 
beer business. 

“4. Trailers may be used as sub- 
stations from which small trucks 
may be loaded for local routes. 
| This plan is successfully followed 
| by creameries and bakeries. 

“5. Tractor trailers permit 
‘shuttling’ service, in which one 
tractor serves three semi-trailers. 
This makes possible still greater 
savings.” 


TRUCK REGULATION 
BILL PASSES HOUSE 
IN NEW HAMPSHIRE 


(Continued from Page 1) 


reduce 
A trailer 





written pages. The New Hampshire 
| Truck Owners’ Association stead- 


fastly attacked the measure and in 
the morning of the day on which 
the House voted distributed circulars 
to all members. 

The bill has been referred to the 
Senate committee on transportation 
| and action by the upper chamber is 
expected soon. 
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Dodge Dry-Ice Refrigerator 
Truck 





Improved, rapid ice cream delivery the body for twenty-four hours, it | 


is the mission of a new Dodge com- | 
mercial sedan of the type intro- 
duced by Dodge Brothers Corpora- 
tion at this year’s automobile shows. 

The body is of standard Dodge | 


is said. 

The capacity of the body is sixteen 
five-gallon cans stowed four by four, 
and additional space at the top of 
the cans accommodates enough ex- 


construction, but in order to make | tra cargo to give a total pay load 
it suited to its special purpose, the | capacity of 100 gallons of ice cream. 
interior has been modified for dry-| An important feature of the sedan 


NEW BUS AND TRUCK 
IGNITION CABLE 





Manufacturing Company, Chicago. 


| 


This Belden No. 7788 cable incor- 
| porates a braid of purified asbestos, 
two separate coverings of black 
high-tension lacquer, and a newly 
developed heat resistant rubber in- 


sulating core. The cable has been 
engineered especially for service on 
hot trucks and buses where regular 
cable may not stand up. 


Auburn Uses Rigid 
Strut Bracing 


The Auburn Automobile Company 
is now using what is called an air- 
plane type of strut bracing to insure 
rigidity in assembly of the cowl, 
dash, door pillars and instrument 
panel without adding materially to 
the weight of the car. This bracing 
is included in the cowl assembly of 
cars in the strairht-eight and 12- 
cylinder salon series. 

Braces, similar to those used in 
airplane construction, extend from 
the front door pillars to the steel 
dash, where they are welded into 
position. Two similar braces extend 
from the front of the dash to the 
side rails of the frame, on either 
side of the engine, forming a strong, 


Beldenlac asbestos ignition cable, a 
new, heavy-duty spark plug wire, | 
has been announced by the Belden 





ice refrigeration. | body serving as contained for the 


The floor of the body is insulated | 
with the four-inch layer of cork. | 
The sides, the roof, the solid par- | 
tition separating the driver com- | 
partment from the load space, and 


the doors have five inches of “Dry- 





insulated refrigerating interior is 
its strength. Door pillars are in- 
tegral parts of the body sides, being 
flash-welded to the cowl and to 


the front end of the side panels. | 
There are no separate roof side pan- | 


els; these are integral with the 





rigid, but light reinforcement. 





| 
| 
| 





| 
| 
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ASL 
| From the Camden factories of the 

R. C. A. Victor Company comes an 
announcement of the development of 
a new model M-34 compact automo- 
bile radio receiver intended to sell 
at $34.95. This set is so designed, it 
is stated, that installation can be 
completed in little over half an hour. 

Chassis, eliminator and speaker 
are in one self-contained unit which 
is mounted in the car by a single 
| bolt through the dash. 

The receiver utilizes vacuum tubes 
especially designed for the purpose, 
|including the Pentagrid converter 
and the Du-Diode Pentode Radio- 
trons in a superhetercdyne circuit, 
together with a new vibrator type 
of “B” eliminator using no tubes. 
The control unit with the station 
selector and volume control may be 

















R.C.A. Victor New Radio Set 





tastened to the right,-left or front 
of the steering post with equal ease, 
or mounted on the instrument panel, 
The switch, lock and volume con- 
trol are combined so that the switch 
key serves also to adjust volume. 
Tone color control, good quality, 
automatic volume control and ex- 
cellent selectivity and sensitivity are 
some of the features claimed for the 
new receiver. The receiver measure- 
ments are 8% inches high, 834 inches 
wide and 7%; inches deep, hence it 
can be fitted readily on to the rear 
side of the dash of most cars. Only 
two electrical connections are re- 
quired. A flexible shaft connects 
the control unit to the receiver, as 
shown in the illustration. Equip- 
ment includes Radiotrons, spark 
plug and distributor shields and 
generator and ammeter capacitors. 


_ Six Truck Sales Leaders for January, 1933 


Comparative figures for February, 1933, will be found on Page 3 
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ings. 

It is claimed that the equipment 
investment in this plant is only $20 
per ton of completed steel, whereas 
the investment of conventional 


esthetically according to power and 
relation to areas in which they are 
to be used, it is obvieus that it will 
be possible to exclude monotony and 
present a pleasing reaction. 


KEY TO ABBREVIATIONS AND SYMBOLS 
A—Autocar; Au—Austin; B—Brockway; C—Chevrolet; D—Dodge; DT—Diamond T; F—Ford; Fe—Federal; 
G—GMC; I—Indiana; In—International; ‘LFR—La France-Republic; M—Mack; P—Pierce-Arrow; R—Reo; 
Ro—Rockne; S—Stutlebaker; St—Stewart; W—White; Wi—Willys. 








